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The Icarus Trade
Market Statistics 

Stocks Yields (%) Commodities 

DJIA 20,663  Fed Funds .75-1.00 US Tr. 3-Y 1.49 CRB Futures 418 

P/E ratio 18.25 Disc. Rate 1.50 US Tr. 5-Y 1.97 Gold ($/oz) 1,251 

S&P 500 2,362 Libor 1-Mo 0.98 US Tr. 10-Y 2.39 Silver ($/oz) 18.26 

P/E ratio 18.11 US Tr. 1-Y 1.02 US Tr. 30-Y 3.01  Crude ($/bbl)* 
(NYM Light Sweet Crude)

50.60 

Source: FactSet (Mar. 31), Federal Reserve,  
* Spot prices (Mar. 31)
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M arkets have always been prone to dan-
gerous waves of euphoria and panic. 

These days, the breakers rolling ashore are of 
the euphoric variety, and many of the surfers 
riding them have shown up very late for their 
day at the beach. A Bank of America Merrill 
Lynch strategist has dubbed the latest market 
run-up the Icarus Trade, referring to the son of 
a craftsman in ancient Greek mythology who 
made wings of wax and feathers and attempted 
to escape incessant warfare on the island of 
Crete. Heedless of his father’s warning, Icarus 
fell to his death after flying too close to the sun 
– which, the Merrill study implies, is the risk 
latecomers to the Trump Rally are taking.  
 
My objective this quarter is to continue our dis-
cussion on the causes and consequences of 
the cyclical waves of euphoria and panic that 
have largely shaped my career. Hopefully, this 
also will expose you to a contrarian perspective 
on today’s stock market and underscore War-
ren Buffett’s warning about periods of unfet-
tered optimism. “The less prudence with which 
others conduct their affairs,” he once wrote, 
“the greater prudence with which we should 
conduct our own.”  
 
On March 1st, the day after Donald Trump 
made his well-received speech to Congress, 
the S&P 500 hit 2,401 and in doing so traded 
within a rounding error of 30 times cyclically 
adjusted earnings. Since 1881, the market’s 
cyclically adjusted price-to-earnings ratio 
(CAPE) has only crossed above 30 twice: In 
the run-ups to the great stock market crash of 
1929 and the dotcom technology bubble that 
blew up in early 2000. We cite this measure 
only because the CAPE has proven to be high-
ly correlated with future performance. Dramati-
cally oversimplifying, the basic formula goes 
something like this: High CAPE = High Risk of 
Loss + Low Future Returns (We’ll be writing 
more about this soon). For those with qualms 
regarding CAPE methodology, we’d simply 
point out that it no longer matters which metric 
one uses, they all say the same thing. Stock 
prices are moving ever closer to the sun.  
 
Over the 12 months that ended March 31st, net 
of fees the SaratogaRIM Large Cap Quality 

composite generated a total return of 7.38% 
and our Focus composite returned 12.29%. 
Over the same period, the S&P 500 Total Re-
turn rose 17.17%, the Russell 1000 Growth 
rose 15.76%, the Russell 1000 Value rose 
19.22% and the MSCI World Index rose 
14.77%. Performance was consistent with what 
we would expect at this point in the economic 
and market cycles. The SEC requires that we 
remind you past performance is no guarantee 
of future returns (See Disclosures). 
 
Welcome to La La Land 

During the 2016 presidential campaign, Donald 
Trump described the stock market as “one big, 
fat, ugly bubble.” The surge in stock prices 
since he applied the “B” label has come on top 
of an already extreme pricing environment, fur-
ther separating prices from those which we be-
lieve can be reasonably supported by funda-
mentals. Today’s market conditions remind me 
of a wonderful memo penned by Howard 
Marks, Co-Chairman of Oaktree Capital Man-
agement, back in 1991. His observation on the 
cyclicality of markets is worth citing at length:  
 
“The mood swings of the securities markets re-
semble the movement of a pendulum. Although 
the midpoint of its arc best describes the loca-
tion of the pendulum “on average,” it actually 
spends very little time there. Instead, it is al-
most always swinging toward or away from the 
extremes of its arc. But whenever the pendu-
lum is near either extreme, it is inevitable that it 
will move back toward the midpoint sooner or 
later. In fact, it is the movement toward an ex-
treme itself that supplies the energy to swing 
back. Investment markets follow a pendulum-
like swing: between euphoria and depression, 
between celebrating positive developments and 
obsessing over negatives, and thus between 
overpriced and underpriced.”  
 
Until early March, the ongoing stock rally had 
felt nothing like the run-up to the dotcom bust 
or the go-go exuberance ascribed to the late 
1920s. In other words, this market wasn’t over-
ly inflated by whiz-bang technology IPOs or 
stock tips from shoe shine boys. After all, we 
just elected a president who ran against the 
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status quo and continues to claim that he’s in-
herited a “horrible mess.” Yet since Trump’s 
surprise victory the S&P 500 has spiked an ad-
ditional 10%, driven by newfound optimism that 
a host of pro-business policies are coming. 
 
President Trump has captured the market’s im-
agination and unleashed what British econo-
mist John Maynard Keynes called animal spir-
its. The investment herd wants, and is expect-
ing, rapid and comprehensive tax reform; a tax 
repatriation holiday; a massive dose of infra-
structure spending all wrapped up in a regula-
tory rollback. It also assumes that Team 
Trump’s protectionist rhetoric is mostly talk, 
and that no major policy missteps are forthcom-
ing. While successful implementation of these 
policies could produce higher corporate earn-
ings, none of these assumptions are foregone 
conclusions. And at current market prices, even 
if you give full recognition and benefit of the 
doubt to the business friendliness and potential 
value creation of Trump’s policies, the risk vs. 
reward characteristics appear quite skewed to 
the downside. That’s why from current valua-
tions I don’t believe the range of probable fu-
ture 10 year returns on the S&P 500 adequate-
ly compensates for risk. 
 
Defining, let alone identifying, stock bubbles is 
always contentious. Former Federal Reserve 
Chairman Alan Greenspan famously quipped 
that bubbles were only visible “after they burst” 
– absolving himself of any responsibility for the 
2007-09 subprime mortgage crisis. Nobel Lau-
reate Robert Shiller defines an asset bubble as 
an unsustainable condition in which “price in-
creases beget further price increases.” Accord-
ing to Jeremy Grantham of GMO, when stock 
valuations rise to two standard deviations 
above their historical mean it’s a solid indicator 
that Marks’ pendulum is nearing the edge of its 
arc. Warren Buffett says it’s less about bell 
curves than common sense. “It’s like most 
trends,” he once explained. “At the beginning 
it’s driven by fundamentals: in the end, by 
speculation. It’s just like the old adage: ‘What 
the wise man does in the beginning, the fool 
does in the end.’”  
 
History provides important context. Never be-
fore have stock valuations climbed to their pre-
sent heights without eventually crashing. That 

being said, this isn’t an ironclad rule; finance 
really isn’t like physics in that gravity applies 
only intermittently. Further, market based valu-
ation indicators are notoriously imprecise as 
timing tools. Logically, anything that is worth X 
but now trades at 2X could also trade at 3X, 4X 
or 25X for that matter because, even at 2X, the 
asset is already being priced off of something 
other than underlying value. Once an asset be-
comes untethered in that fashion there is no 
way of knowing how long it will take for the situ-
ation to reverse. The only certainty is that, 
sooner or later, it will. As Buffett notes in Berk-
shire Hathaway’s latest letter to shareholders: 
“Over time, stock prices gravitate toward intrin-
sic value.”  
 
Since 2012 the price level of the S&P 500 has 
grown nearly three times faster than have the 
underlying earnings of its constituent compa-
nies. Such divergence cannot be sustained in-
definitely. Again, it seems obvious to me that 
this bull market has been driven by forces other 
than prudent assessment of the underlying fun-
damentals. Until the election, the key driver 
was Fed shenanigans (e.g., interest rate sup-
pression, QE, etc.) but since then, even as the 
Fed has begun pulling back, momentum has 
emerged as the new prime mover.  
 
Which is to say, Mr. Market’s mood has swung 
decidedly in the manic direction. In early 
March, Investors Intelligence’s polling on mar-
ket sentiment spiked to 63.1% bullish vs. only 
16.5% bearish. That’s apparently the most lop-
sided vote of confidence since 1987. And yet, 
according to JP Morgan, institutional investors 
have been conspicuously absent through the 
“Trump Bump” as they have generally pared or 
maintained their equity weightings. All the 
while, corporate insiders have quietly been slip-
ping out the backdoor. According to Vickers 
Weekly Insider, a publication of Argus Re-
search, “Chief executives may profess loving a 
pro-business president in the White House, but 
they are saying something else with their mon-
ey.” Insider selling relative to buying has 
surged since the election and is picking up 
steam. In the last week of February (the most 
recent week reported before we went to press), 
insider sales outpaced purchases by 11.5 to 1. 
That reading is 3.5 standard deviations above 
the historical mean. 
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Such data points paint a picture of a market 
that is now being driven largely by retail inves-
tors who pumped a record $131 billion into in-
dex-tracking ETFs over the first two months of 
the year – a period over which margin debt also 
spiked to all-time highs. On March 1st we even 
witnessed a hot technology IPO reminiscent of 
the folly at the height of the dotcom bubble; 
money-losing Snap (the creator of Snapchat) 
traded at 93 times 2016 revenue. Such anec-
dotal evidence raises contrarian red flags. His-
tory teaches that absurd valuations, spikes in 
public optimism and retail investor participation 
all tend to occur late in investment cycles and 
often foreshadow ultimate market peaks. Even 
so, it’s impossible to say precisely how long 
this momentum phase will last. In December 
1996, Alan Greenspan gave his famed 
“Irrational Exuberance” warning that the S&P 
500 had entered La La Land. From there, not 
only did the rally continue but the index went on 
to nearly double until the dotcom and technolo-
gy bubble finally burst in 2000.  
 
TINA’s last dance 

Every speculative episode has its pied piper. In 
the 1990s it was the wild-eyed entrepreneurs 
and venture capitalists building the “New Econ-
omy.” In 2007 it was a near-universal belief that 
home prices could never fall on a nationwide 
basis – disproval of which spawned a global 
credit crisis and burst the largest housing bub-
ble in U.S. history. Euphoria over recent 
months has been driven by a fixation on Don-
ald Trump and his bold plans to cut taxes, 
slash regulations and turbocharge economic 
growth with a trillion-dollar infrastructure boom. 
The post-election spike comes atop an eight 
year bull market from the depths of 2009 or-
chestrated by former Fed Chief Ben Bernanke 
and his successor, Janet Yellen. Today’s strat-
ospheric stock prices are now an amalgama-
tion of “new era” thinking combined with the cu-
mulative effects of massive doses of Quantita-
tive Easing and the Fed’s pegging of short-term 
interest rates near zero for the better part of the 
past decade.  
 
The Fed undertook such radical experimenta-
tion in a gambit to create a “wealth effect” in 
hopes it would grow the domestic economy. 
Results have been decidedly mixed: the most 
anemic economic recovery in history but uni-

versally higher asset prices. By suppressing 
yields, the Fed quite literally pushed up multi-
ples – as can be observed simply by flipping 
the P/E ratio on its head to reveal the earnings 
yield (E/P). Rising P/E ratios are simply a math-
ematical reflection of the fact that investors 
must pay more for each unit of return while fall-
ing yields (E/P) imply less return per unit in-
vested – the same math underlies the valuation 
of all assets. So by artificially pushing down 
yield, the Fed also effectively pushed up multi-
ples on everything. So successful were they in 
pushing up asset prices that by the close of 
business on March 1st, they may very well have 
fostered the most broadly expensive moment in 
market history. Be warned though, from high 
prices come low future returns and to the ex-
tent the yields are artificial, so are the multiples. 
I’m extremely skeptical that monetary policy 
could be normalized without the pendulum re-
versing direction and sparking a broad repricing 
of risk.  
 
Pre-Trump, the Bernanke-Yellen bull had been 
less a parade than a forced march. By historic 
standards, recent years stood out for their 
dearth of revelry and lacked one of the key psy-
chological elements conventionally associated 
with bubbles throughout history – mania. A ma-
nia is defined by periods of great excitement, 
euphoria, delusions of “new eras” and overca-
pacity. That we have recently seen the kindling 
of a manic phase to this rally is disconcerting.  
 
In a recent interview, Howard Marks referred to 
market participants since 2009 as “handcuffed 
volunteers.” Composed of retired folks, anyone 
living off a “fixed income,” institutions with actu-
arial performance targets like insurance firms, 
foundations, pension funds, etc. They all have 
been forced to move further out on the risk 
curve by near-zero interest rates and high as-
set prices. Go back two decades and many of 
them would have lived off the interest on their 
CDs or municipal bonds. Today one finds in-
vestment income by "standing on the top rung 
of a rickety stepladder and reaching as high as 
you can," lamented Jim Grant in his recent 
newsletter.  
 
In the years leading up to Trump’s election, 
with interest rates having been pegged around 
the zero bound, and savings even now earning 
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virtually nothing, entire swaths of America’s in-
vesting class had already been pushed into 
stocks simply to have a hope (no matter how 
improbable) of possibly earning the type of re-
turns on which their lifestyles or organizations 
depended. During the Civil War, handcuffed 
volunteers were recruits literally forced into uni-
form at gunpoint – and the soldiers most likely 
to bolt at the first sign of violence. In Marks’ 
construct, they represent literally a generation 
of investors forced into the stock market on the 
logic that “there is no alternative,” a condition 
so commonplace as to have earned its own ac-
ronym, TINA. 
 
Those “volunteers” may have recognized 
stocks as expensive and may even have un-
derstood that future returns were likely to be 
low, yet they bought stocks anyway because it 
was literally their only hope. Unfortunately for 
them, the market has never proven very ac-
commodative of hopes, needs or dreams. 
Since the election, the TINA regiment has been 
reinforced by a fresh new surge in public partic-
ipation. As mentioned above, the new wave of 
momentum seemingly comes from new market 
participants flooding into index-tracking ex-
change traded funds as opposed to profession-
al investors or corporate insiders. Valuations 
alone suggest that these newcomers have ar-
rived late to a very crowded party.  
 
To summarize, the defining characteristic of 
today’s market environment is that prices have 
been bid too high by too many people – many 
of whom are in stocks for all the wrong rea-
sons. As long-term investors and bottom-up 
stock pickers, our job is to construct adequately 
diversified portfolios of companies we believe 
have much less exposure to the downside than 
to the upside. Yet, factoring in situational 
awareness of market and economic cycles, our 
challenge is that the types of businesses we 
seek to own simply don’t go “on sale” too often. 
Today, very few enterprises that meet our 
standards trade at prices we’d be comfortable 
paying.  
 
Because our entire strategy depends on vigor-
ous risk management, it requires discipline, a 
cautious temperament and abundant patience 
– characteristics that, I’m proud to say, run 
deep in SaratogaRIM’s DNA. These aren’t at-

tributes we turn on or off during any phase of 
the market cycle, but they do nevertheless be-
come more useful as insurance against bad 
decision making when abandoned by the ma-
jority of market participants. We simply refuse 
to let other people’s short-termism govern our 
actions. It’s our patience that enables us to sys-
tematically capitalize on market bipolarism by 
buying at depressed prices and selling when 
they’re euphoric. This approach is the surest 
path we know of generating superior perfor-
mance over timeframes that matter most to us 
– whole market cycles measured either peak-to
-peak or trough-to-trough. 
 
Sincerely,  
 
 
 
Kevin Tanner, Chairman & CEO  

SaratogaRIM LCQ & Focus vs. S&P 500 TR 3/31/16 - 3/31/17 

Past performance is no guarantee of future returns. All returns presented 
gross of (before) fees. This chart is supplemental and comprises daily return 
estimates calculated by FactSet utilizing month-end holdings data and may 
differ from actual daily performance. See disclosures on pages 10 & 11.  







Gross Net S&P 500 Median Standard Quality S&P 500 Number of % Non- Fee End of Period Pct Of Firm Number of End of Period
Year TWR TWR Total Return TWR Deviation Composite Total Return Portfolios Paying Accts Total Assets Assets Firm Portfolios Total Firm Assets

2000 (2/29) 32.49 31.45 -2.45 n/a n/a - - 48 0.0% 14,909,737.56 55.76 62 26,739,561.04
2001 -1.62 -2.56 -11.93 -1.65 3.58 - - 64 0.0% 30,514,640.98 82.74 72 36,880,627.71
2002 -9.37 -10.17 -22.06 -11.06 3.01 - - 89 0.0% 34,000,857.47 86.67 102 39,231,009.50
2003 18.24 17.18 28.68 16.69 2.44 - - 96 0.0% 42,848,809.47 81.77 120 52,403,457.10
2004 1.58 0.66 10.88 -0.29 2.96 - - 103 0.2% 47,681,947.54 82.16 129 58,032,372.36
2005 7.11 6.13 4.91 5.54 2.39 - - 105 0.2% 50,517,691.96 82.30 130 61,384,012.72
2006 16.94 15.87 15.80 14.48 2.82 - - 99 0.2% 56,390,733.75 76.99 127 73,239,570.68
2007 12.06 11.02 5.49 10.29 3.31 - - 99 0.2% 61,759,766.08 77.97 130 79,206,822.92
2008 -11.91 -12.74 -37.00 -12.32 4.20 - - 126 0.5% 63,833,081.54 78.86 162 80,940,276.85
2009 24.77 23.65 26.46 23.89 2.18 - - 259 0.4% 149,451,161.47 81.46 300 183,475,713.20
2010 14.27 13.43 15.06 13.89 0.76 - - 494 0.3% 308,594,397.72 72.87 544 423,498,666.41
2011 4.31 3.69 2.11 3.27 0.53 11.86 18.71 1,176 0.4% 675,644,949.35 89.07 1,306 758,587,627.80
2012 9.93 9.30 16.00 9.33 0.61 9.98 15.09 1,539 0.4% 952,297,851.47 91.19 1,689 1,044,258,285.00
2013 21.65 20.98 32.39 21.10 1.63 7.85 11.94 1,823 0.3% 1,260,548,699.31 89.81 2,033 1,403,561,317.89
2014 10.58 9.98 13.69 10.37 0.94 6.30 8.97 1,912 0.7% 1,338,762,813.12 82.94 2,163 1,614,090,178.92
2015 1.77 1.22 1.38 1.07 1.00 6.96 10.47 1,989 1.6% 1,268,091,067.90 77.41 2,298 1,638,083,262.30
2016 6.94 6.36 11.96 6.32 0.89 6.48 10.59 2,194 1.8% 1,329,975,377.78 73.85 2,573 1,800,854,794.70

03/31/17 5.11 4.97 6.07 n/a n/a 6.38 10.26 2,224 1.8% 1,359,749,231.34 71.98 2,641 1,889,008,150.41

3 Yr Ann Standard Dev





Gross Net S&P 500 Median Standard Focus S&P 500 Number of % Non- Fee End of Period Pct Of Firm Number of End of Period
Year TWR TWR Total Return TWR Deviation Composite Total Return Portfolios Paying Accts Total Assets Assets Firm Portfolios Total Firm Assets

2014 (8/31) 6.95 6.71 3.46 n/a n/a - - 31 0.0% 59,408,640.33 3.68 2,163 1,614,090,178.92
2015 2.84 2.28 1.38 2.70 0.25 - - 88 0.0% 122,809,323.37 7.50 2,298 1,638,083,262.30
2016 11.93 11.33 11.96 11.18 0.63 - - 151 0.0% 198,406,978.21 11.02 2,573 1,800,854,794.70

03/31/17 7.63 7.48 6.07 n/a n/a - - 195 0.0% 259,663,833.53 13.75 2,641 1,889,008,150.41

3 Yr Ann Standard Dev
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Saratoga Research & Investment Management, founded in 1995, is a SEC Registered Investment Advisor 
specializing in constructing and managing equity portfolios comprised of high caliber businesses utilizing 
common sense investment principles for individual and institutional investors. Prior to March 7, 2007, Sara-
toga Research & Investment Management was known as Tanner & Associates Asset Management.   
 
The opinions herein are those of Saratoga Research & Investment Management (“SaratogaRIM”). The con-
tents of this report are only a portion of the original material and research and should not be relied upon in 
making investment decisions. Our quarterly reports focus primarily on our Equity Strategy. Under no circum-
stance is this an offer to sell or a solicitation to buy securities. All data, information and opinions are subject 
to change without notice.  
 
Officers and employees of SaratogaRIM or any organization, which they are affiliated with, may have posi-
tions in securities or commodities referred to herein, and may, as agent or principal, buy and sell such secu-
rities or commodities. Opinions and statements of a fundamental nature, are geared for the long-term inves-
tor. SaratogaRIM is not a tax/legal advisor and therefore assumes no liability for any tax/legal research. Any 
information that is furnished to you should be thoroughly examined by a professional tax/legal advisor. 
 
SaratogaRIM claims compliance with the Global Investment Performance Standards (GIPS®) and has pre-
sented this report in compliance with the GIPS standards. SaratogaRIM has been independently verified for 
the period of March 1, 2000 through December 31, 2016. The verification report is available upon request. 
Verification assesses whether (1) the firm has complied with all the composites, construction requirements 
of the GIPS standards on a firm-wide basis and (2) the firm’s policies and procedures are designed to cal-
culate and present performance in compliance with the GIPS standards. The SaratogaRIM Large Cap Qual-
ity Focus composite has been examined for the period of September 1, 2014 to December 31, 2016. Verifi-
cation does not ensure the accuracy of any specific composite presentation.  
 
Valuations are computed and performances are reported in terms of market value in U.S. dollars based on 
trade dates as of month end, while accounting for dividends reinvested. Net-of-fees returns are calculated 
net of management fees and transaction cost and gross of custodian fees and external consultant or advi-
sory fees. Gross-of-fees returns are calculated gross of management, custodial and external consultant or 
advisory fees and net of transaction cost. Composite returns are calculated using asset weighted TWR, be-
ginning market values, and external cash flows. Gross and Net TWR are based on geometric linking of the 
month Internal Rate of Return (IRR) based on the portfolio present for the entire month. Individual portfolios 
are revalued monthly; portfolios also are revalued intra-month when large external cash flows occur in ex-
cess of 10% of the portfolio’s fair value. SaratogaRIM’s policies for valuing portfolios, calculating perfor-
mance and preparing compliant presentations are available upon request. Dispersion is calculated as the 
asset-weighted standard deviation of annual net-of-fees portfolio returns around the median portfolio return 
in the composite. Dispersion is based only on portfolios that were in the composite for the full annual period, 
and is only shown for the annual periods where the composite had more than 5 portfolios for the full year. 
Internal dispersion is only shown when the composite has more than five portfolios for the full annual peri-
od. Three year external dispersion (standard deviation) is measured net-of-fees for our composites. Daily 
reconciliation is performed between the firm’s records and the custodian and broker records through Ad-
vent.  
 
The S&P 500 Total Return is the total return version of the S&P 500 Index, which has been widely regarded 
as the best single gauge of large-cap U.S. equities since 1957. The index includes 500 leading companies 
and captures approximately 80% coverage of available market capitalization. (Note: A total return index as-
sumes that all dividends and distributions are reinvested.) The S&P 500 Index is a product of S&P Dow 
Jones Indices LLC (“SPDJI”), and has been licensed for use by SaratogaRIM. Standard & Poor’s®, S&P® 
and S&P 500® are registered trademarks of Standard & Poor’s Financial Services LLC (“S&P”); Dow 
Jones® is a registered trademark of Dow Jones Trademark Holdings LLC (“Dow Jones”); and these trade-
marks have been licensed for use by SPDJI and sublicensed for certain purposes by SaratogaRIM. Sara-
togaRIM's products  are not sponsored, endorsed, sold or promoted by SPDJI, Dow Jones, S&P, their re-
spective affiliates, and none of such parties make any representation regarding the advisability of investing 
in such product(s) nor do they have any liability for any errors, omissions, or interruptions of the S&P 500 
Index. 

Disclosures 
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The Russell 1000 Growth Index measures the performance of the large-cap growth segment of the U.S. 
equity universe. It includes those Russell 1000 companies with higher price-to-book ratios and higher fore-
casted growth values. The Russell 1000 Growth Index is constructed to provide a comprehensive and unbi-
ased barometer for the large-cap growth segment. The Index is completely reconstituted annually to ensure 
new and growing equities are included and that the represented companies continue to reflect growth char-
acteristics.  
 
Russell 1000 Value Index measures the performance of the large-cap value segment of the U.S. equity uni-
verse. It includes those Russell 1000 companies with lower price-to-book ratios and lower expected growth 
values. The Russell 1000 Value Index is constructed to provide a comprehensive and unbiased barometer 
for the large-cap value segment. The Index is completely reconstituted annually to ensure new and growing 
equities are included and that the represented companies continue to reflect value characteristics.  
 
The Russell 1000 Growth Index & the Russell 1000 Value Index (the “Index”) is a trademark of Frank Rus-
sell Company (“Russell”) and have been licensed for use by SaratogaRIM. The SaratogaRIM Large Cap 
Quality Composite (the “Composite”) is not in any way sponsored, endorsed, sold or promoted by Russell or 
the London Stock Exchange Group companies (“LSEG”) (together the “Licensor Parties”) and none of the 
Licensor Parties make any claim, prediction, warranty or representation whatsoever, expressly or impliedly, 
either as to (i) the results to be obtained from the use of the Index (upon which the Composite is based), (ii) 
the figure at which the Index is said to stand at any particular time on any particular day or otherwise, or (iii) 
the suitability of the Index for the purpose to which it is being put in connection with the Composite. None of 
the Licensor Parties have provided or will provide any financial or investment advice or recommendation in 
relation to the Index to SaratogaRIM or to its clients. The Index is calculated by Russell or its agent. None of 
the Licensor Parties shall be (a) liable (whether in negligence or otherwise) to any person for any error in 
the Index or (b) under any obligation to advise any person of any error therein. 
 
The MSCI World Index is a broad global equity benchmark that represents large and mid-cap equity perfor-
mance across 23 developed markets countries. It covers approximately 85% of the free float-adjusted mar-
ket capitalization in each country.  
 
Clients may access their portfolio information and reports including client-specific information through our 
website. SaratogaRIM does not custody client assets. We recommend that you compare your client Sarato-
ga Research & Investment Management reports with the ones you receive from your custodian(s). The cus-
todian of record is required under current law to provide separate account statements. Market values re-
flected in the custodian’s statement and those cited in this report may differ due to the use of different re-
porting methods. To the extent that any discrepancies exist between the custody statement and this report, 
the custody statement will take precedence. Values may vary slightly because of situations such as round-
ing, accrued interest or the timing of information reporting. A fee statement will be posted on the website 
showing the amount of the Asset-Based fee, the value of clients’ assets on which the Asset-Based fee is 
based and the specific manner in which the Asset-Based fee was calculated. These statements will be post-
ed for one year, statements prior to that timeframe are available upon request. SaratogaRIM agrees never 
to disclose any financial information with regard to any aspect of your portfolios or private personal finances 
without your permission, unless required to do so under the law. If you do not have access to Sara-
togaRIM’s website please contact us at (408) 741-2330. 
 
If you wish to become a client of SaratogaRIM, you will be required to sign an Investment Advisory Agree-
ment that exclusively governs the relationship between you and SaratogaRIM. SaratogaRIM’s privacy policy 
and most recent form ADV are available on SaratogaRIM.com. To receive a complete list and description of 
composites and/or a presentation compliant to the GIPS Standards or a printed copy of our form ADV, 
please contact the CCO, Aileen Braga, at (408) 741-2339 or Aileen@SaratogaRIM.com.  
 
©2017 Saratoga Research & Investment Management. All rights reserved. No part of this publication may 
be reproduced or transmitted in any form or by any means, electronic or mechanical, including photocopy, 
recording, or any information storage and retrieval system without permission of copyright holder. Request 
for permission to make copies of any part of the work should be mailed to SaratogaRIM, Attn: Aileen Kay 
Braga, P.O. Box 3552, Saratoga, CA 95070.                                      
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