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Market Statistics 

Stocks Yields (%) Commodities 

DJIA 16,284  Fed Funds 0-.25 US Tr. 3-Y 0.90 CRB Futures 389 

P/E ratio 13.58 Disc. Rate .75 US Tr. 5-Y 1.36 Gold ($/oz) 1,115 

S&P 500 1,920 Libor 1-Mo .19 US Tr. 10-Y 2.04 Silver ($/oz) 14.65 

P/E ratio 20.84 US Tr. 1-Y 0.32 US Tr. 30-Y 2.86  Crude ($/bbl)* 
(NYM Light Sweet Crude)

45.09 

Source: FactSet (Sep. 30), Federal Reserve,  
* Spot prices (Sep. 30)
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This is a signal that something is very wrong.      
– Marc Faber, August 24, 2015 
 

S ooner or later, it was bound to happen. 
Markets as tame as they have been over 

the past few years inevitably turn volatile, a re-
ality that hit global investors in August like a 
superstorm. Market participants (human and 
robotic) seized upon a conflux of concerns: 
China’s perplexing economic slowdown, sur-
prise yuan devaluation, stock market bust and 
policymaking jitters shook commodity, currency 
and emerging markets. Fears of currency wars, 
contagion and a broader global slowdown en-
sued. Obsessive speculation over the timing of 
Janet Yellen’s Federal Reserve’s move to nor-
malize interest rates in the U.S. with the first 
hike in nearly a decade intensified uncertainty. 
Superimposed over a troubling slowdown in 
corporate America’s sales and earnings over 
the last year, we had a volatility trifecta.  
 
For the record, you were warned. Back in April 
we urged clients to prepare themselves mental-
ly for “real volatility” – which we defined as fluc-
tuations that, in percentage terms, attained his-
torical norms for late-stage bull markets. We 
said that 1,000-point days were coming, and 
although the stock market hasn’t yet closed 
down (or up) that far in a single session, the 
intraday fall on August 24 was slightly larger. 
As long-term investors, daily gyrations don’t 
really matter much to us. As of this writing our 
view is that the recent market selloff hasn’t yet 
altered the valuation landscape significantly. 
Our takeaways: stocks remain historically over-
valued, risks are elevated and investors should 
be prepared for more volatility.  
 
At the May peak stocks were extremely expen-
sive; today they’re just a little less so. Our pre-
ferred market-level valuation gauge, the S&P 
500’s cyclically adjusted P/E ratio (CAPE) 
touched 27 in May, which equaled its last high-
water mark set back in October 2007. The mar-
ket’s 10% drop since then has lowered the 
CAPE to roughly 24.5; while that’s less over-
priced than 27, remember that the historical av-
erage is down around 17. So, from current cy-
clically-adjusted earnings levels the Dow Jones 
Industrial Average and the S&P 500 would 

need to fall another 30% give or take (to ap-
proximately 11,000 and 1,300, respectively) 
just to achieve mean reversion. That’s a state-
ment of fact, not a forecast. 
 
In the twelve months that ended on September 
30, net of fees our Large Cap Quality Compo-
site gained 2.24%. Over the same period, the 
S&P 500 Total Return was down 0.61%, the 
Russell 1000 Growth gained 3.17%, the Rus-
sell 1000 Value slipped 4.42% and the MSCI 
World Index fell 5.09%. Our performance was 
consistent with what we would expect at this 
point in the economic and market cycles. *The 
SEC requires that we remind you past perfor-
mance is no guarantee of future returns. (See 
Disclosures) 
 
A Focused Approach 

The markets aren’t all that have kept us busy of 
late. A year ago in September we launched an 
experimental new product – a fully-invested, 
focused version of our flagship SaratogaRIM 
Large Cap Quality strategy. We don’t think it’s 
appropriate for most existing clients, but for po-
tential clients with mandates that conflict with 
our flagship approach, it fills a need. A year is 
no grand track record, to be sure, but the prod-
uct has had a great start. Here’s the story: 
 
Until recently, certain types of investors drawn 
to our flagship strategy’s performance charac-
teristics were unable to invest with us.  Those 
fixated on the short-term performance derby 
typically want a money manager who tries to 
“beat the market” every quarter by taking more 
risk than we’d countenance – we will never be 
a good fit for them. Others admire our stock-
picking prowess, but either dislike or are pro-
hibited from holding cash because it drags 
down short-term performance in rising markets. 
For whatever reason, SaratogaRIM’s willing-
ness to hold cash when our stocks were expen-
sive has actually been a significant hurdle for 
certain types of institutional investors.  
 
In one memorable instance, we were on a call 
with a nationally-recognized organization that 
manages hundreds of billions of dollars for pub-
lic-sector employees. I was leery because due-

Letter to Investors 
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diligence calls can take several hours and often 
end with SaratogaRIM being ruled out as a 
manager for these types of investors simply be-
cause we allow cash to accumulate when 
stocks are expensive. So I kicked off the con-
versation by asking: “What is your policy on 
permitting managers to hold cash?” As I ex-
pected, he replied that managers had to remain 
fully invested. To his apparent surprise, I said, 
“We appreciate the opportunity, but we can’t 
stay fully invested so there is no point in wast-
ing your time or mine on this call.” I don’t think 
the investment officer I spoke with was accus-
tomed to having a potential manager walk 
away like that, but he ended graciously and 
suggested we should get back to them if we 
ever introduced a fully-invested version of our 
strategy.  
 
Experiences like that started us thinking. Could 
we manage a fully-invested version? For years 
I resisted the idea. Yet over time, and encour-
aged by several professional investors, we be-
gan to study the question seriously. Our discus-
sions centered on two topics, the first being 
whether we should do it at all given that we 
think a fully-invested version of our strategy 
would result in inferior risk adjusted returns 
over the long-term relative to our flagship strat-
egy. The second boiled down to the altogether 
practical question: How?  
 
As a starting point, we envisioned a potentially 
large market. Many boards of foundations and 
endowments that would otherwise be perfect 
candidates for our approach have been trained 
not to tolerate cash in portfolios, even in very 
expensive markets, and in numerous cases this 
was the only reason cited by firms passing on 
our core Quality strategy. We also recognized 
that the first three elements of our investment 
process – our quantitative, qualitative & valua-
tion work – were very powerful and could gen-
erate superior risk-adjusted returns relative to 
both the S&P 500 and the vast majority of our 
peers even in a fully-invested strategy. Another 
factor was SaratogaRIM’s growth, which ena-
bled me to build a smart, talented investment 
team with far greater analytical capacity than 
when the investment team consisted of me, 
myself and I. In short, by 2014 we had the audi-
ence, the process and the bandwidth.  
 
We named the “fully-invested” iteration of our 

strategy the SaratogaRIM Large Cap Quality 
Focus Strategy, or “Focus” for short. Focus 
went live on September 1st, 2014. We initially 
made it available as an option to professional 
investment firms using us to manage a portion 
of their clients’ portfolios. In key ways, Focus 
isn’t a major departure from what has made us 
successful investors. As stated above, the first 
three steps of the investment process – quanti-
tative screening, qualitative analysis, and valu-
ation – duplicate what we do with our Quality 
strategy, meaning that the pool of potential se-
curities for both strategies is identical. The dif-
ference lies in portfolio construction. 
 
We’ve set two new guidelines specific to Fo-
cus: 1) the portfolio may not carry more than 
5% cash, a level that meets most investors’ 
definition of “fully-invested”; and 2) the top ten 
positions make up at least 50% of the total 
portfolio. As with our Quality strategy, Focus 
aims to outperform the S&P 500 over whole 
market cycles, measured peak-to-peak or 
trough-to-trough. But, internally we believe 
we’ve set the performance bar much higher 
with Focus. Reason being, the equity portion of 
our Quality strategy (ex-cash) has outper-
formed the S&P 500 by 4.95% compounded 
annually since its inception more than 15 years 
ago. Our goal is to outperform our own Quality 
strategy ex-cash over whole market cycles by 
seeking to add incremental alpha through en-
hanced asymmetry between our upside and 
downside capture exposure.  
 
These guidelines create both risks and oppor-
tunities. For example, a defensive stance is 
paramount during expensive valuation environ-
ments, yet downside protection becomes even 
more important with the cash restriction on the 
Focus strategy. In order to create a portfolio 
likely to defend investors from market turmoil 
without a significant cash buffer, we seek un-
derlying defensive attributes – including both 
absolute and relative valuation considerations 
not just when markets are expensive but 
across complete market and business cycles. 
 
We build portfolios incorporating judgments 
about both the defensive and offensive charac-
teristics of each company by evaluating aggre-
gate portfolio fundamentals given a range of 
alternative holdings and position sizes. We ap-
ply our valuation work and the implied future 
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rates of return for every company under consid-
eration; identify and evaluate economic and 
company-specific risks as well as potential cat-
alysts.  
 
Focus requires that we think about each com-
pany in the portfolio not just in terms of its per-
formance characteristics relative to the overall 
market, but also how it would likely perform rel-
ative to other companies we own during vari-
ous phases of the market cycle. Quite simply, 
Focus requires more relative-value judgement 
calls on our part and consequently a higher 
turnover rate than we’ve experienced with the 
Quality strategy.  
 
In order to adhere to the cash restriction and 
keep portfolio concentration manageable, we 
concentrate at least 50% of the Focus portfolio 
in our top 10 positions. This approach seeks to 
strike a balance between an acceptable level of 
portfolio concentration and adequate diversifi-
cation while allowing us to maintain a cash lev-
el below 5%. Relative to the equity component 
of our core strategy (ex-cash), we hope this 
“best ideas” approach will help drive incremen-
tal alpha generation on our security selection 
going forward, and at least partially offset the 
loss of flexibility at the portfolio level from not 
having the option to let cash accumulate when 
stocks get expensive. 
 
The timing of our launch was intentional. We 
wanted to start before the market peaks be-
cause we want a record of our downside cap-
ture performance through the next bear market. 
We explained this up front and honestly to our 
initial investors. We predicted that Focus’s long
-term performance would likely be inferior to 
that of our flagship Quality strategy from a risk/
reward (Sharpe Ratio) perspective, and told 
them we couldn’t imagine a riskier valuation 
environment for an investor to initiate any fully-
invested equity approach. For those tempted to 
convert from existing Quality portfolios, we 
went so far as to suggest that, if they insisted 
on doing so, they should first withdraw most of 
their existing cash and stick it under a mattress 
somewhere until the stock market corrected 
and became more reasonably priced – then 
give it back to us. That way, they wouldn’t be 
increasing the equity component of their asset 
allocation at precisely the wrong phase of the 
market cycle.  

In all honesty, I expect that I’ll always remain 
skeptical as to the wisdom of requiring yourself 
to remain fully invested in stocks even when 
valuations dictate otherwise. Even so, over 
time I’ve come to recognize that our core ap-
proach has strengths that transcend the cash 
issue, and that considerable demand exists for 
a fully-invested strategy. Certain clients or advi-
sors have investment policy guidelines with 
cash level limits that cannot be breached. Oth-
ers want more direct management of market 
exposure and cash allocations, or they’re simp-
ly more willing to accept higher volatility and 
thus want to minimize cash in their equity port-
folios regardless of the prevailing valuation en-
vironment.  
 
Over time, the cash limitation will likely result in 
the Focus product experiencing both higher up-
side and downside capture ratios than our tra-
ditional Quality strategy. Both strategies are 
designed to attempt to participate in market vol-
atility asymmetrically by reaping gains in mar-
ket rallies to a greater extent than we take loss-
es as markets fall. Over the course of a full 
market cycle, we expect the performance char-
acteristics of the Focus strategy to be appeal-
ing to investors willing to accept higher volatility 
by maintaining a more fully-invested profile, but 
who wish to retain the defensive attributes that 
stem from our quantitative, qualitative and valu-
ation work. These traits feature an investable 
universe limited to attractively priced compa-
nies with sustainable competitive advantages 
and that minimize vulnerability to permanent 
loss of capital during extreme deflationary and 
inflationary economic environments. 
 
Over its inaugural year Focus outperformed the 
S&P 500 on a gross basis by 4%, and nudged 
past the ex-cash performance of our Quality 
portfolio by 11 basis points. It also scored in the 
top quartile of its Morningstar peer group for 
annualized return, alpha and Sharpe ratio and 
the bottom quartile for two key volatility metrics, 
beta and standard deviation. Focus attracted 
more assets in its first 12 months than our 
Quality strategy did in its first 15 years despite 
our having set a significantly higher minimum 
account size and pricing it at a 20% premium to 
our Quality strategy. Remember, one year is far 
too short a timeframe to draw any meaningful 
conclusions. What really matters will be how 
we perform over whole market cycles. Past 
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performance does not guarantee future returns, 
of course, but we’d sum up the first year this 
way: so far so good.  
 
Price is what you pay. Value is what 
you get. 
 
We do our valuation work at the individual 
stock level. Still, we monitor CAPE because it 
affords a reality check to our own work and be-
cause historically the ratio has been predictive 
of future long-term rates of return. As illustrated 
by the charts below, investors who bought 
stocks when prices were high relative to under-
lying long-term earnings not only endured very 
low long-term rates of return but also subjected 
themselves to the most severe selloffs. Con-
versely, those who purchased stocks cheaply 
were less likely to experience big losses and 
earned far more handsome rewards over time. 
Even at the individual stock level (or, I should 
say, especially at the individual stock level) un-
derstanding whether the odds in a prevailing 
market are likely to be working for or against 
you can be a significant advantage when ap-
plied over long periods.  
 

We seek companies that exhibit financial 
health, persistent profitability and sustainable 
competitive advantages. We aim to invest in 
them when we can do so with an adequate 
margin of safety between price and intrinsic 
value. The investment must appear likely to 
yield future returns sufficient to compensate us 
for risk. Otherwise, why bother? If (as we hope) 
the company’s stock rises, we hold until we 
suspect that the margin of safety no longer ex-
ists or that the stock price has risen to a point 
where risk outweighs likely future returns – 
then we sell the position and await better op-
portunities.  
 
In our Quality strategy we make our buy and 
sell decisions independently of each other. We 
buy a stock because we think it’s smart to buy 
and sell when it’s smart to sell. If we sell some-
thing but don’t see anything worth buying, we 
let cash accumulate. Historically, when stock 
prices have been expensive, for obvious rea-
sons we’ve tended to do a lot more selling than 
buying. The current market has been no excep-
tion. We have trimmed, we think prudently, on 
a company by company basis as prices rose 
beyond our comfort level and (as always) al-

Source: GMO, Professor Robert Shiller (Yale), SaratogaRIM An-
nualized 10-year forward real returns shown above are calculated 
using real price, real dividends for the S&P 500 composite index, 
and cyclically adjusted P/E from the standard Shiller data source. 
From 1940-2015. 

Source: GMO, Hussman Funds. From 1940-2012. 
 
*Valuation is determined by the Cyclically Adjusted Price/
Earnings (CAPE) ratio, otherwise known as the Shiller P/E. 

Long-Term S&P 500 Composite Returns From 
Different Starting CAPE Valuations*  

Avg. Three-Year & Max. S&P 500 Drawdowns 
From Different Starting CAPE Valuations* 
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lowed cash to accumulate in the absence of 
compelling opportunities to redeploy it.  
 
At some point we’ll see cheaper prices and bet-
ter potential entry levels. For now though, with 
prices still not too far below all-time highs, 
there’s only one position left that is trading rea-
sonably close to where we’d be looking to sell. 
At the other end of the spectrum more than a 
handful of names would start to look quite inter-
esting at prices not far below recent levels. Of 
course, the lower prices go the more that list 
would expand. 
 
As we’ve always argued, cash levels in our 
Quality strategy are really the reciprocal of 
sound valuation work. They move higher when 
stocks are expensive and lower when stocks 
get cheap; the constant is that we only invest 
when we believe we will be adequately com-
pensated for risk. The chart below illustrates 
the relationship between the valuation environ-
ment and cash levels in our portfolios.  
 
We think our disciplined valuation work and 
willingness to hold higher cash levels during 
expensive market environments has served our 
clients well. It’s also why we’ve generated one 
of the finest historic Sharpe ratios in the profes-

sional money management industry. The 
Sharpe ratio measures excess return per unit 
of volatility and it is very closely correlated with 
the asymmetry between upside and downside 
capture ratios. Call it our strategy for sleeping 
at night even when markets turn nasty.  
 
To reiterate, we’re hopeful that our Focus strat-
egy will achieve our very ambitious internal 
goal of outperforming the equity portion (ex-
cash) of the Quality strategy over full market 
cycles. We expect it to be an inherently more 
volatile strategy but believe it has the potential 
to generate exceptional risk-reward character-
istics over complete market cycles relative to 
the S&P 500. While the Quality strategy will re-
main our mainstay product, we view Focus as a 
worthy addition in that it draws on our time-
tested approach to investing while addressing 
the cash mandates set by certain types of cli-
ents, consultants and institutional investors.  
 
Respectfully, 
 
 
 
 
Kevin Tanner 
 

Source: Professor Robert Shiller (Yale), SaratogaRIM 

SaratogaRIM LCQ Cash % vs. S&P Composite CAPE October 2007 – September 2015 





Gross Net S&P 500 Median Standard Quality S&P 500 Number of % Non- Fee End of Period Pct Of Firm End of Period
Year TWR TWR Total Return TWR Deviation Composite Total Return Portfolios Paying Accts Total Assets Assets Total Firm Assets

2000 (2/29) 32.49 31.45 -2.45 n/a n/a - - 48 0.0% 14,909,737.56 55.76 26,739,561.04
2001 -1.62 -2.56 -11.93 -1.65 3.58 - - 64 0.0% 30,514,640.98 82.74 36,880,627.71
2002 -9.37 -10.17 -22.06 -11.06 3.01 - - 89 0.0% 34,000,857.47 86.67 39,231,009.50
2003 18.24 17.18 28.68 16.69 2.44 - - 96 0.0% 42,848,809.47 81.77 52,403,457.10
2004 1.58 0.66 10.88 -0.29 2.96 - - 103 0.2% 47,681,947.54 82.16 58,032,372.36
2005 7.11 6.13 4.91 5.54 2.39 - - 105 0.2% 50,517,691.96 82.30 61,384,012.72
2006 16.94 15.87 15.80 14.48 2.82 - - 99 0.2% 56,390,733.75 76.99 73,239,570.68
2007 12.06 11.02 5.49 10.29 3.31 - - 99 0.2% 61,759,766.08 77.97 79,206,822.92
2008 -11.91 -12.74 -37.00 -12.32 4.20 - - 126 0.5% 63,833,081.54 78.86 80,940,276.85
2009 24.77 23.65 26.46 23.89 2.18 - - 259 0.4% 149,451,161.47 81.46 183,475,713.20
2010 14.27 13.43 15.06 13.89 0.76 - - 494 0.3% 308,594,397.72 72.87 423,498,666.41
2011 4.31 3.69 2.11 3.27 0.53 11.86 18.71 1,176 0.4% 675,644,949.35 89.07 758,587,627.80
2012 9.93 9.30 16.00 9.33 0.61 9.98 15.09 1,539 0.4% 952,297,851.47 91.19 1,044,258,285.00
2013 21.65 20.98 32.39 21.10 1.63 7.85 11.94 1,823 0.3% 1,260,548,699.31 89.81 1,403,561,317.89
2014 10.58 9.98 13.69 10.37 0.94 6.30 8.97 1,912 0.7% 1,338,762,813.12 82.94 1,614,090,178.92

09/30/15 -2.67 -3.07 -5.29 n/a n/a 6.70 9.61 1,973 1.5% 1,255,576,564.87 79.15 1,586,372,764.15

3 Yr Ann Standard Dev
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Saratoga Research & Investment Management, founded in 1995, is a SEC Registered Investment Advisor spe-
cializing in constructing and managing equity portfolios comprised of high caliber businesses utilizing common 
sense investment principles for individual and institutional investors. Prior to March 7, 2007, Saratoga Research & 
Investment Management was known as Tanner & Associates Asset Management.   
 
The opinions herein are those of Saratoga Research & Investment Management  (“SaratogaRIM”). The contents 
of this report are only a portion of the original material and research and should not be relied upon in making in-
vestment decisions. Our quarterly reports focus primarily on our Equity Strategy. Under no circumstance is this an 
offer to sell or a solicitation to buy securities. All data, information and opinions are subject to change without no-
tice.  
 
Officers and employees of SaratogaRIM or any organization, which they are affiliated with, may have positions in 
securities or commodities referred to herein, and may, as agent or principal, buy and sell such securities or com-
modities. Opinions and statements of a fundamental nature, are geared for the long-term investor. SaratogaRIM 
is not a tax/legal advisor and therefore assumes no liability for any tax/legal research. Any information that is fur-
nished to you should be thoroughly examined by a professional tax/legal advisor. 
 
SaratogaRIM claims compliance with the Global Investment Performance Standards (GIPS®) and has presented 
this report in compliance with the GIPS standards. SaratogaRIM’s Large Cap Quality has been independently ver-
ified for the period of March 1, 2000 through December 31, 2014. The verification report is available upon request. 
Verification assesses whether (1) the firm has complied with all the composites, construction requirements of the 
GIPS standards on a firm-wide basis and (2) the firm’s policies and procedures are designed to calculate and pre-
sent performance in compliance with the GIPS standards. Verification does not ensure the accuracy of any specif-
ic composite presentation.  
 
Valuations are computed and performances are reported in terms of market value in U.S. dollars based on trade 
dates as of month end, while accounting for dividends reinvested. Net-of-fees returns are calculated net of man-
agement fees and transaction cost and gross of custodian fees and external consultant or advisory fees. Gross-of
-fees returns are calculated gross of management, custodial and external consultant or advisory fees and net of 
transaction cost. Composite returns are calculated using asset weighted TWR, beginning market values, and ex-
ternal cash flows. Gross and Net TWR are based on geometric linking of the month Internal Rate of Return (IRR) 
based on the portfolio present for the entire month. Individual portfolios are revalued monthly; portfolios also are 
revalued intra-month when large external cash flows occur in excess of 10% of the portfolio’s fair value. Sara-
togaRIM’s policies for valuing portfolios, calculating performance and preparing compliant presentations are avail-
able upon request. Dispersion is calculated as the asset-weighted standard deviation of annual net-of-fees portfo-
lio returns around the median portfolio return in the composite. Dispersion is based only on portfolios that were in 
the composite for the full annual period, and is only shown for the annual periods where the composite had more 
than 5 portfolios for the full year. Internal dispersion is only shown when the composite has more than five portfoli-
os for the full annual period. Three year external dispersion (standard deviation) is measured net-of-fees for our 
composites. Daily reconciliation is performed between the firm’s records and the custodian and broker records 
through Advent.  
 
S&P 500 Total Return is the total return version of the S&P 500 Index, which has been widely regarded as the 
best single gauge of the large cap U.S. equities market since 1957. The index includes 500 leading companies in 
leading industries of the U.S. economy, capturing 75% coverage of U.S. equities. (Note: A total return index as-
sumes that all dividends and distributions are reinvested.) The Russell 1000 Growth Index measures the perfor-
mance of the large-cap growth segment of the U.S. equity universe. It includes those Russell 1000 companies 
with higher price-to-book ratios and higher forecasted growth values. The Russell 1000 Growth Index is construct-
ed to provide a comprehensive and unbiased barometer for the large-cap growth segment. The Index is com-
pletely reconstituted annually to ensure new and growing equities are included and that the represented compa-
nies continue to reflect growth characteristics. Russell 1000 Value Index Russell 1000 Value Index measures the 
performance of the large-cap value segment of the U.S. equity universe. It includes those Russell 1000 compa-
nies with lower price-to-book ratios and lower expected growth values. The Russell 1000 Value Index is construct-
ed to provide a comprehensive and unbiased barometer for the large-cap value segment. The Index is completely 
reconstituted annually to ensure new and growing equities are included and that the represented companies con-
tinue to reflect value characteristics. The MSCI World Index is a free float-adjusted market capitalization weighted 
index that is designed to measure the equity market performance of developed markets. As of May 27, 2010, the 
MSCI World Index consisted of the various 24 developed market country indices in Europe, North America and 
Asia Pacific regions. 

Disclosures 
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Clients may access their portfolio information and reports including client-specific information through our website. 
SaratogaRIM does not custody client assets. We recommend that you compare your client Saratoga Research & 
Investment Management reports with the ones you receive from your custodian(s). The custodian of record is re-
quired under current law to provide separate account statements. Market values reflected in the custodian’s state-
ment and those cited in this report may differ due to the use of different reporting methods. To the extent that any 
discrepancies exist between the custody statement and this report, the custody statement will take precedence. 
Values may vary slightly because of situations such as rounding, accrued interest or the timing of information re-
porting. A fee statement will be posted on the website showing the amount of the Asset-Based fee, the value of 
clients’ assets on which the Asset-Based fee is based and the specific manner in which the Asset-Based fee was 
calculated. These statements will be posted for one year, statements prior to that timeframe are available upon 
request. SaratogaRIM agrees never to disclose any financial information with regard to any aspect of your portfoli-
os or private personal finances without your permission, unless required to do so under the law. If you do not 
have access to SaratogaRIM’s website please contact us at (408) 741-2330. 
 
If you wish to become a client of SaratogaRIM, you will be required to sign an Investment Advisory Agreement 
that exclusively governs the relationship between you and SaratogaRIM. SaratogaRIM’s privacy policy and most 
recent form ADV are available on SaratogaRIM.com. To receive a complete list and description of composites 
and or a presentation compliant to the GIPS Standards or a printed copy of our form ADV, please contact the 
CCO, Aileen Braga, at (408) 741-2339 or Aileen@SaratogaRIM.com.  
 
Saratoga Research & Investment Management 
14471 Big Basin Way, Suite E 
Saratoga, CA 95070     
Fax: (408) 741-1032 

* Investment Team Cover Page Illustration by Scott Pollack 
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